
Don Cornagie

Don didn’t mean to, but he fell into his 
career backwards.

When an injury forced him to retire as a 
Naval Aviator, he started serving people in a 
different way: Financially.

 Along the way, he’s worked as a branch 
manager, regional sales manager and a 
management training advisor for industry 
giants like Merrill Lynch and Morgan 
Stanley. 

But he’s his happiest as a financial advisor.

The title might be less glamorous, but 
Don knows the role he plays in his 
clients’ financial wellbeing carries massive 
importance.

 Easy Job. Hard Work. 

Don will tell you his job is easy. Literally 
everyone—no matter their net worth or 
the amount of investible assets—could use 
advice when it comes to making sensible, 
realistic investment plans.

Don will also tell you his work that goes into 

creating and managing those investment 
strategies is complex and carries with it a 
massive responsibility.

Dialogue Before Doing 

Don’s experience in the armed forces made 
planning the foundation in his approach.  
But before he creates a plan, he listens to 
what his clients say—intelligently. 

It’s how he can uncover insights about their 
financial situation to provide his trademark 
financial counseling based on what they 
have now—and what they want to happen 
in the future.  He strives to help create that 
balance between emotion and strategy as 
clients maneuver through life’s events.

Outside the Office

Don’s a workhorse, so it makes sense he’s 
also an amateur equestrian.  He owns 
several (too many) competition level P.R.E. 
(Andalusian) dressage horses.

He’s happily married to Wendy and 
the proud father of three (almost) adult 
children.

Managing Director
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385 Oxford Valley Road, Suite 320,
Yardley, PA 19607

267-392-5241
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Contact Don Cornagie

oxfordharriman.com

ABOUT WELLS FARGO ADVISORS FINANCIAL NETWORK

For more than 20 years, Wells Fargo Advisors Financial Network, the independent contractor business model of Wells Fargo Wealth 
& Investment Management (WIM), has offered financial advisors more control, flexibility, and growth around business ownership as 
well as support from one of the nation’s largest financial institutions. WIM provides financial products and services through various 
bank and brokerage affiliates of Wells Fargo & Company. Investment products and services are offered through Wells Fargo Advisors 
Financial Network, LLC, Member SIPC (WFAFN), a registered broker-dealer and non-bank affiliate of Wells Fargo & Company. Any 
other referenced entity is a separate entity from WFAFN.

www.wfafinet.com

Investment products and services are offered through Wells Fargo Advisors Financial Network, LLC (WFAFN), Member SIPC. Oxford Harriman & Company is a separate entity from WFAFN. 
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